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‘Enter through the narrow gate. For wide is the gate and 
broad is the road that leads to destruction, and many enter 
through it.

But small is the gate and narrow the road that leads to life, 
and only a few find it.’ Matthew 7:13–14, NIV
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Introduction

If I lost all my money and had to start again, I’d do things 
differently. Not only because times and conditions have radically 
changed since I bought my first property for $44,000 in May 1999,  
but also because more than ten years and hundreds of properties 
purchased later, I’m a lot wiser and more experienced.

My aim in writing this book is to explain what I’d do differently 
if I had to start from scratch again, and why. In particular, I want to 
share with you a powerful two-part system that not only explains 
how to create wealth, but also provides you with a blueprint you 
can use to achieve financial freedom too.

Along the way I’ll share many insights that will assist you to 
retire richer, and sooner.

God bless!
Steve McKnight
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AUTHOR’S NOTE
The content in this book stems from a keynote presentation titled 
‘From 0 to Financial Freedom’ that I delivered at PropertyInvesting.
com’s 2012 3-Day Millionaire Mega Conference. You can also access 
video footage of the presentation at PropertyInvesting.com/video, 
if you prefer to learn by seeing and/or hearing. (Please note 
that although this book is based on a transcript of the keynote 
presentation, the text has been improved, enhanced and rephrased, 
so you will notice many differences to the video.) 

http://www.propertyinvesting.com/ff/video
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A lot has changed since I wrote my first book in 2003: significantly 
higher property prices, the GFC, interest rate movements, changes 
in government, new taxes, etc. The observation that change is 
constant reminds me of this important principle: ‘Investors can only 
evolve with the market – they can’t change or make the market’.

Given these differences, it would be fair to ask, ‘Can you still 
use real estate to achieve financial freedom?’ 

The answer is ‘yes’. A saying to remember is ‘so long as people 
live in houses you can make money from investing in real estate’. 

… ‘so long as people live in houses you can 
make money from investing in real estate’.

Changing times
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A critical theme of this book is that there is presently no more, 
or less, opportunity than at any other time to make substantial 
amounts of money from real estate, provided you can profitably 
turn property problems into housing solutions.

Changed conditions have brought, and will continue to bring, 
new problems for creative investors to solve. If you can identify 
and monetise those opportunities you’ll be richly rewarded. On the 
other hand, investors who ignore market evolution and steadfastly 
hold on to increasingly ineffective techniques will see their profits 
become harder to make, or dry up all together.

For instance, I regularly meet investors who have made good 
money from property in years past, yet lament that their profits 
have waned. Upon further questioning, it becomes evident that 
they’re applying yesterday’s theories to today’s changed property 
market. 

Chief among the mistakes is the belief that a better quality 
property will make a better financial investment. That is, pretty 
houses make better investments than ugly houses. Using an 
illustration, let me explain why I disagree.

Chief among the mistakes is the belief that a 
better quality property will make a better financial 
investment.

Let’s say two identical houses are situated side by side in the 
same street. They are both made of brick, built in the 1960s, have 
four bedrooms, one bathroom, a single car garage and are on the 
same-sized blocks of land – 700 square metres each. The only 
difference is that the one on the right, which I’ll call Property A, 
has been recently renovated internally, whereas Property B is in 
near original condition.
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If you follow the logic that prettier homes make better 
investments, Property A would be seen by most investors to be 
the better investment, as it should attract a better tenant, would 
perhaps require less maintenance since it has already been 
renovated, and might even attract more growth as it is superior 
in internal appearance to Property B. Let’s run with this thinking 
and, for argument’s sake, attribute an extra $50,000 in value to 
Property A.

Furthermore, those who subscribe to having the tenant and the 
taxman pay for their property investments would prefer Property A 
because its higher price (hence higher debt and higher interest 
expense) and extra depreciation would provide more income tax 
deductions.

Let’s fast-forward ten years and assume both properties are to 
be sold. In preparation for sale, the investor who bought Property B 
for $50,000 less will now use that saving to renovate the dwelling 
immediately prior to sale.

Many of the erroneous yet accepted real estate 
investing mantras (like ‘newer homes make 
better investments’) are peddled by those with 
a superior and more urgent motive to your 
investing success – their need to close the deal 
and make money.

Now you have Property A, which was renovated ten years ago, 
versus Property B, which has just been updated to the latest buyer 
trends and tastes. Which do you think will fetch the higher sales 
price now? Surely it would be Property B!

In my experience, many of the erroneous yet accepted 
real estate investing mantras (like ‘newer homes make better 
investments’) are peddled by those with a superior and more 
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urgent motive to your investing success – their need to close the 
deal and make money.

Given time, even bad advice will be forgiven by appreciating 
property prices. That’s okay if:

a) you have time

b) property prices appreciate.

If you don’t have time and/or the property market is not rising 
rapidly, you’ll need to do as I did and choose the investing road 
less travelled. This requires that you do things differently to what 
you see on TV or hear from your accountant or bank manager, 
but I’m here to tell you that if you do, and if you seek help as you 
need it and act intelligently, then you’ll make more money and 
sooner than those who know no better than buying pretty homes 
and holding and hoping for uncontrollable growth.

If you don’t have time and/or the property market 
is not rising rapidly, you’ll need to do as I did and 
choose the investing road less travelled. 

Which investing road do you want to be walking? Are you 
ready to join me in the fast lane?

WHY DON’T MORE PEOPLE SUCCEED?
In my first book, From 0 to 130 Properties In 3.5 Years, I quoted some 
surprising results as reported by the Australian Bureau of Statistics: 
92 per cent of investors owned one or two properties; only  
8 per cent of investors owned three or more properties (ABS, 
Household Investors In Rental Dwellings, Australia, 1997 (Cat. No. 
8711.0)). The question I posed was ‘if owning property was 

http://www.propertyinvesting.com/resources/products/mcknight-book-1
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supposed to be making people rich, why was it that so many 
investors owned so few properties?’

At the time I mused that our love of paying less tax was the 
answer, as it caused us to favour buying loss-making (negatively 
geared) property. On reflection, though, I think there are three 
reasons:

1 The lack of three clearly defined goals, against which a 
congruent property portfolio can be accumulated.

2 The lack of a system, road map or blueprint that illustrates 
how investors can go from where they are today, to where 
they need to be to achieve their goals in the quickest time, 
for the lowest risk, and for the least aggravation.

3 An inability to stick with the plan and see it through to 
completion.

I’ll do what I can to help you with points 1 and 2, but you’ll need 
to figure out point 3 on your own.
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… I was an accountant earning a good salary, yet I was thoroughly 
miserable. I thought getting paid more money would cure my 
misery, and each pay rise did help for a while, but sooner rather 
than later, that empty feeling that there had to be more to life than 
having to work nine to five resurfaced. Sound familiar?

If you’ve read my book From 0 to 130 Properties in 3.5 Years, 
you’ll know that I’m a slow learner. That is, I thought I’d be happier 
if I worked for myself rather than as an employee, and so in 1999 
I opened up my own accounting practice in partnership with 
David Bradley (we called ourselves ‘Bradley McKnight – Chartered 
Accountants’ – perhaps not particularly creative, but we always 
laughed when telemarketers called asking for ‘Bradley’). After 
about two months of being self-employed, though, I realised that, 
for me, being the owner of an accounting practice was little better 

Once upon a time …
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than being an employee of an accounting practice for one simple 
reason: I was still doing accounting. 

At my seminars I’ll sometimes encounter people about to make 
the same mistake. They’ll tell me how unsatisfied they are, and 
how they are planning to look for a new higher paying job with 
another employer. When I ask them to nominate their biggest 
problem, few honestly say the pay or the employer. It’s the job 
that’s the problem. They’re only doing it because they have to, not 
because they want to. The lack of freedom is like a noose that gets 
tighter and tighter with each passing year.

The lack of freedom is like a noose that gets 
tighter and tighter with each passing year.

In my case, I realised that I still had a whole lot of life to live 
and didn’t want rope burn around my neck. If I wanted to be 
happy, I’d need to do something all together different. There was 
no point in continuing on in accounting – here, there or anywhere 
else. 

Eager to find another way to make money other than 
accounting, in May 1999 I paid nearly $2000 (just about all the 
savings I had at the time) to attend a seminar run by US wealth 
creation guru Robert Kiyosaki – author of a book I’d just read 
called Rich Dad, Poor Dad. A real estate agent from Sydney was a 
guest speaker at the event, and I distinctly remember him saying, 
‘I don’t know why people buy negatively geared property when 
you can buy positively geared property’.

Being an accountant, I knew all about negatively geared 
property. But I’d never heard of positively geared property before. 
As the agent explained the concept of positively geared properties 
– investments that put money in, rather than taking money from, 
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your pocket – I thought, ‘Wow, I wonder if you can find these 
properties in Melbourne, where I live’. 

Then it occurred to me, ‘If I could own enough positively 
geared properties, I wouldn’t have to work as an accountant 
anymore’. The income generated from my property investments 
could replace the income I earned from being an accountant, 
at which point I could remove the work noose from my neck – 
forever. The light inside my head went on. Finally I had a way to 
get out of the rat-race.

After that I went on a little mission, a quest if you like, to 
go from zero – because that’s what I started with – to as many 
properties as I needed to be financially free. How many? Hundreds!

The income generated from my property invest-
ments could replace the income I earned from 
being an accountant, at which point I could 
remove the work noose from my neck – forever.

People often ask me, ‘How did you do that – how does 
someone buy so many properties?’ The answer is that it required:

 Î A team, including a supportive wife and a like-minded 
business partner.

 Î The ability to look at the property market and spot 
inefficiencies that could be solved to earn and fast-track 
profits.

 Î The implementation of investing systems for buying, 
financing, management and sales. 

 Î A lot of hard work.

 Î As it happened, an appreciating property market.
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At this point I’d like to express an important clarifying note. You 
don’t need to do what I did (buy hundreds of properties) to be 
financially independent. In fact, I wouldn’t recommend it. Instead, 
I advocate using the system I’ll be sharing soon where you might 
only have to own, say, three or four debt-free properties to live the 
lifestyle you desire without having to work. 

AN EXAMPLE OF SEEING 
OPPORTUNITY UNFOLDING
Earlier I mentioned the importance of being able to ‘look at the 
property market and spot inefficiencies that could be solved to earn 
and fast-track profits’. That sounds all well and good, but let me 
give you an example to aid your understanding – the opportunity 
that arose following the introduction of the GST and with it the 
first home owner’s grant (FHOG) in 2000.

You don’t need to do what I did (buy hundreds 
of properties) to be financially independent. In 
fact, I wouldn’t recommend it.

David Bradley and I believed the FHOG would bring a flood 
of new buyers, but there was a lag between when the grant was 
announced and when it became available. In that time, those 
entitled to the grant delayed their purchases, so the property 
market actually fell because there were fewer buyers. We saw this 
as an aberration and promptly bought as many properties as we 
could with low deposits and with settlements after the FHOG was 
to begin. Then, as anticipated, once the grant became available, 
there were many more buyers, which caused prices to rebound 
and we benefitted from substantial capital appreciation.
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I’ve done a similar thing more recently by acquiring cheap 
houses in the United States. I saw the market correction as 
overdone and bought as many properties as I could on the basis 
that 30 per cent returns were simply too good to be true and 
wouldn’t last. They didn’t. Within three years returns normalised 
and dropped back to around 10 per cent (as prices increased), and 
I am now sitting on impressive cash flow and a substantial amount 
of capital growth.

Now, no-one knows for sure what’s going to happen. 
However, you can position yourself to take advantage of emerging 
opportunities, particularly in real estate where the market is less 
efficient than the stock market, and where a small amount of skill 
goes a long, long way.

… no-one knows for sure what’s going to happen. 
However, you can position yourself to take 
advantage of emerging opportunities …

BUT HOW DID YOU PAY FOR ALL THAT PROPERTY?
If you’re wondering how we paid for the deposits on all those early 
property acquisitions, the answer is two-fold:

1 We used a low money-down investment strategy (vendor 
finance).

2 We were cashed out sooner than expected, at which point 
we recycled our capital into more property deals.

In regards to vendor finance, I’d met someone at a wealth creation 
seminar in Vancouver who shared with me how he was making 
money buying property, mortgaging it, and then reselling the home 
to someone else at a higher price, while also providing finance 
because they couldn’t, or didn’t want to, qualify for a regular loan.
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The essence of this strategy is that the repayment received from 
the buyer is greater than the payment made on the mortgage, with 
the difference being a positive cash flow surplus.

As I found out, vendor finance could also be done in Australia 
and, with limited capital, it seemed a workable strategy. This 
was because, buying properties for $50,000 or less as we were 
in Ballarat and the La Trobe Valley at the time, we only needed 
between $5,000 and $10,000 per property, plus closing costs and 
an 80 per cent (of purchase price) loan. We would then on-sell 
the property on vendor finance and immediately get a deposit 
back from the purchaser (usually between $5,000 and $10,000), 
meaning that we only needed a few thousand dollars net per 
property. By staggering our purchase and sale settlements, we were 
able to buy a lot of real estate without needing a lot of capital.

Then a curious thing happened. The property market rose 
sharply in the post-FHOG period and many of our vendor finance 
clients decided to refinance and pay us out. All of a sudden we 
found we had less cash flow, but a whole lot more capital.

This meant we had to again ‘find the opportunity’ and, as 
we now had more capital, we could afford to buy positive cash 
flow property outright rather than using vendor finance. After 
considerable research, we ended up in Tasmania (buying blocks of 
units) and then later in New Zealand (buying single family homes 
in Tokora – a place where angels fear to tread, but where bikies 
tread out fear).

… at all times we spent as little money as 
poss ible on lifestyle in order to maximise our 
investing capital …
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Aside from what I’ve mentioned above, at all times we spent 
as little money as possible on lifestyle in order to maximise our 
investing capital, and we willingly worked hard for a short time 
then so we wouldn’t have to work hard for a longer time later.

To this day I adopt the same essential philosophies with my 
investing and money habits – namely by spending less than I earn 
and then investing the balance, while asking:

 Î Where’s the opportunity?

 Î What’s the reward?

 Î What’s the risk?

 Î What’s the aggravation?

A phrase I’d like to end with here is ‘the further you are from the 
problem, the further you are from the profit’. That is, buying a 
property where there is no problem to solve means you can only 
make money if the whole market goes up (I call this generic capital 
appreciation). On the other hand, buying a property where you can 
use your investing skill to solve a problem – perhaps for a tenant or 
the next purchaser – means you can manufacture an income and/or 
a capital appreciation return and fast-track your wealth creation.

… ‘the further you are from the problem, the 
fur ther you are from the profit’ …

What sort of investments do you own – those that make 
generic returns and are reliant on factors beyond your control in 
order to profit, or those where you can use skill to manufacture 
money regardless of what is happening to the broader market?
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Reality check

Why is it so hard to create wealth? I mean, if it were easy, more 
people would be wealthy and, given most people aren’t, something 
must be difficult or complicated so as to limit the number of people 
who can be successful. Right? Wrong!

Naturally, you need some level of intelligence to successfully 
invest. Thankfully for me, and possibly you, the bar isn’t too high. 
After all, I was considered so mathematically challenged at my 
high school that they didn’t want me to do Year 12 maths in case 
I brought down their pass mark average.

Nope – an average IQ is more than enough. Actually, being too 
bright can be a disadvantage, because smart people run the risk 
of over-intellectualising to the point of analysis paralysis. If you 
think you might be in this category, then how many people do you 
know who are dumber than you but have made more money from 
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their investments? If the answer is more than a few, you might be 
academically smart, but functionally financially illiterate.

… smart people run the risk of over-intellectualising 
to the point of analysis paralysis.

I believe the reason wealth creation is difficult is because our 
default money habits – the way we think and use money – are:

 Î often learned from others who don’t know any better (the 
classic blind leading the blind)

 Î heavily influenced by advertisers who promote instant 
gratification spending and getting into debt as normal, even 
desirable

 Î extremely difficult to change, especially if you’re already 
hocked up to the eyeballs in debt.

If you want a glimpse into your financial future, take a good look at 
your present reality. Your attitudes towards money, and your skills in 
using it, have got you to where you are today, and it’s reasonable to 
expect that unless you change, you’re in for more of the same. And in 
turn, your attitudes and skills will be passed on and acquired by your 
children, who will pass them on to their children in the same way 
that you were influenced by your parents, who were influenced by 
their parents and so on and so forth. This is your ‘default’ outcome 
– what you can expect if the status quo remains unchanged.

If you want a glimpse into your financial future, 
take a good look at your present reality.
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It’s a bit like a computer: turn it on each morning and it will 
boot up and run whatever program has been installed on it. 

Likewise, every day you’ll get up in the morning and follow 
whatever has been programmed into you (possibly by your 
parents, teachers, friends and so on). If you’re like most people, 
your program will involve spending at least five days a week 
trading your time for money, and then having two days a week 
where you get to spend your money to enjoy your time. Then 
the next week starts and the program begins all over again. And 
again. And again. 

(By the way, I’ve never liked the maths of that scenario – 
working five-sevenths of the time for the benefit of two-sevenths. 
I would much prefer to work two-sevenths of the time to enjoy 
five-sevenths. How about you?)

Now, you probably don’t need me to tell you that as long as 
you keep loading the same program, you’ll get the same result. 
That being the case, if you want a different result, what must you 
do first? That’s right, get a different program.

The earned income program adopted by most people involves 
taking home small amounts of money in exchange for large slabs 
of time. It looks a bit like the far left of the diagram below:

As mentioned, if you want to keep working hard earning money, 
you won’t need to change one bit because that’s the default 
everyone adopts as their money attitude. 
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Let me show you by asking you to answer these five ‘true’ or 
‘false’ statements:  

1 It’s important to work hard at school so you can get the 
highest paying job possible.

2 Job security is an important consideration when choosing a 
career.

3 The ‘benefits’ that come with the job make it more attractive.

4 I’m looking forward to the day that I get long service leave.

5 I’m not passionate about my job, but I could never leave it 
because what I really want to do doesn’t pay as well, and I 
need the extra money to live.

How many times did you answer ‘true’? If it was more than three, 
you’re in danger of being lost to a lifetime of working five-sevenths 
for the benefit of two-sevenths, until you retire and have to make 
do on a tiny fraction of what you currently earn. 

And now for the real test … which of points 1 to 5 would you 
happily pass on to your children as ‘good advice’? See! Not only 
might you be setting yourself up for a financial headache with 
your conventional thinking, but you also may be setting up future 
generations to struggle too.

Think long and hard about this question … would you rather 
be rich or would you rather be happy?

The best advice I can give is: be both! But first be happy … 
then be rich.

… would you rather be rich or would you rather 
be happy? The best advice I can give is: be both! 
But first be happy … then be rich.

Why? Because what’s the point of being rich if you’re unhappy? 
Oh, I hear you … you’ll be happy once you’re rich, eh? 
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Not so! Many rich people aren’t happy – they’re just seemingly 
more comfortable being unhappy driving around in posh cars and 
draped in expensive clothes.

Happiness comes from doing what you want, and for precious 
few of us that’s working nine to five as an employee. What I’m 
trying to say here is that becoming wealthy is hard enough already 
without the additional burden of trying to get there after working 
40+ years doing something you don’t like.

I once read that the most common regret mentioned on 
people’s deathbeds was that they didn’t take more risks. Rarely 
does someone say they wished they had worked longer in a job.

… becoming wealthy is hard enough already 
without the additional burden of trying to get 
there after working 40+ years doing something 
you don’t like.

Friend, if you agree that a brighter financial future is not 
going to be sourced on the back of earned income alone, then 
the program you’re currently running is not going to deliver the 
outcome you need. That is, you cannot continue to run your 
‘earned income’ software and expect to achieve your financial 
goals unless you’re already achieving your financial goals with 
what you’re doing. It just won’t work. So, assuming you want to 
change, here’s what you need to do in this order:

1 Make a decision that change is not optional, it’s essential.

2 Find a ‘higher source’ of information to learn from.

3 Make some tentative steps along the financial road less 
travelled, and with each step you’ll feel more empowered 
and confident.

I can testify this works because it’s what I did.
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RETIREMENT REALITY
I want to share some startling, and somewhat depressing, statistics 
I’ve come across about the current retirement reality for those who 
spent their lifetimes running the ‘earned income’ program:

 Î In a revealing Australian Bureau of Statistics publication, 
76.1 per cent of people living alone and over the age of 65 
reported that government pensions and allowances were 
their major sources of income. (Source: 2009-10 Household 
Income & Distribution, ABS Cat. 6523.0.) 

 Î Now consider that the age pension is set at 27.7 per cent of 
average male weekly ordinary earnings – about $18,000 at 
the time this book was published.

I find this truly shocking and extremely sad – that people could 
work their entire lives and have to survive on a small welfare 
entitlement when they can no longer earn an independent living.

Now, for those of you who think that superannuation is 
going to change all this, many experts forecast that, despite the 
introduction of compulsory superannuation contributions, there 
will still be at least one or two generations that simply won’t have 
enough. According to news.com.au:

Even without the ravaging effects of the 
financial crisis, anyone who is relying on the 
basic 9 per cent super guarantee for their 
retirement savings is unlikely to accumulate 
enough money for a comfortable retirement.

A retirement shortfall of about $450 billion 
– or $80,000 per person – has been estimated 
nationwide.

Source: www.news.com.au/money

The reason I find these stats depressing is that the ‘truth’ we’re 
told about how to be financially sorted is really a ‘myth’. You only 
need to look at how the majority of people end up to realise it 
just doesn’t work.

http://www.news.com.au/
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Think about that ‘earned income’ software program you’re 
running … now fast-forward to age 65. If you want a glimpse 
into the future, the weight of statistics reveals you have a seven in 
ten chance of ending up having to survive on a tiny government-
funded pension (assuming one still exists).

Have I shocked you into wanting to take action? I hope so!

… the ‘truth’ we’re told about how to be financially 
sorted is really a ‘myth’.

THE FIRST STEP
You can’t just go from earned income to financial freedom 
overnight. It’s a gradual process that is likely to take at least five 
years, maybe ten. But that’s still only a fraction of time compared 
to working 40+ years and ending up on the pension.

The idea is to adjust your income model, so that you move into 
the middle of the diagram (featured again below), where you’re 
earning medium amounts of money for medium amounts of time, 
and eventually end up getting paid large amounts of money for 
small amounts of your time. 
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Want to know how to do it?
I’ll tell you, but first I want to set the record straight on 

something.
It would be a mistake to try to buy a few hundred positive cash 

flow properties like I did. Those days are over. Gone. Finished. 
History.

Today, property prices are substantially higher and so the 
amount of money you’d need to pay in deposits and closing costs 
is significantly more, and so too is the amount you’d need to 
borrow. In turn, in order to prove to a lender that you could afford 
to borrow that much (at least several million dollars) you’d need 
a high paying job, which would leave you precious little time to 
invest and a long way from financial freedom.

It would be a mistake to try to buy a few hundred 
positive cash flow properties like I did. Those 
days are over. Gone. Finished. History.

Of course, there is a chance that property prices could crash 
and we could return to an era of more affordable housing. It 
happened in some parts of Europe and the United States during 
the GFC so, theoretically, it could happen here. Even if it does, 
though, you’ll find it hard to get a loan (because lenders will have 
books full of bad debts and will be forced to tighten their lending 
policies) and so unless you have large cash reserves, you’ll be able 
to find great deals, but you won’t be able to afford to buy them.

Luckily there is an alternative, and it’s time to tell you all 
about it.
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Setting your 
income, asset base 
and time goals

Instead of trying to ‘buy’ your financial freedom by acquiring a 
large number of relatively low output positive cash flow properties, 
the new (and improved) model I recommend for going from zero 
to financial freedom today has these three steps:

1 Acquire an income accelerator to supplement (or perhaps 
replace) your earned income.

2 Invest in ‘generic’ or ‘manufactured’ growth assets to 
accumulate an asset base.

3 Once you’ve achieved the required asset base, redeploy your 
capital away from growth property into debt-free positive 
cash flow real estate.
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Now, in order to provide you with a relevant context for how to 
apply steps 1, 2 and 3 to your unique situation, I need to deviate 
for a moment so you can set three important goals: 

1 an annual income goal

2 a money goal

3 a time goal.

1. ANNUAL INCOME GOAL
Your starting point is nominating the amount of pre-tax annual 
income that you would like to earn. Avoid the temptation to be 
greedy – try to be realistic. If you have no idea how much to 
nominate because you’ve never thought about it before, just write 
down the amount you’re earning now from your job, because if 
you could replace that money with investment income, you’d be 
financially free. You may not be able to buy a yacht or a Ferrari, 
but at least you wouldn’t have to work anymore. 

Have you got a number for how much annual pre-tax income 
you’d like? Write it down.

Annual income goal

2. A MONEY GOAL
Next, you need to convert your annual income goal into an 
equivalent lump sum capital base at a given rate of return. You 
can work this out by applying this formula:

Required capital = Annual income goal ÷ desired return %

Huh?!? ‘Not maths’, I hear you say! Hang on a minute, stay with 
me as I work through an example ...
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Let’s say that you nominated $100,000 per annum as your 
annual income goal. (I’m always amazed by how many people 
pick that number … did you?)

Now let’s assume that you could buy debt-free assets that 
provided a net 8 per cent return (before tax). This is achievable if 
you were to buy good quality commercial property.

Applying the formula above, the amount of capital you need 
is $1,250,000 ($100,000 ÷ 0.08).

In other words, if you had $1,250,000 invested in debt-free 
assets providing an 8 per cent return, you’d have $100,000 per 
annum of investment income, and you’d be financially free. 
Hooray!

As I’ll explain again later, the reason I recommend commercial 
property is because, in most cases, the tenant pays the outgoings 
and so most of the income you receive will end up in your pocket. 
If you own residential property, the landlord pays the outgoings 
and so the net return (after expenses) may be significantly lower 
than the gross (pre-expenses) return.

If you are able to earn more than an 8 per cent return, the 
required capital base will be lower. For example, if you could earn 
a net 10 per cent return, you’d only need $1 million of capital.

On the other hand, if you want to play it safe and leave your 
money in the bank, you’ll need a higher capital base because the 
interest return on savings is likely to be quite low as the trade-
off for the extra security. Assuming the interest was 4 per cent, 
you’d now need $2.5 million of capital to end up with $100,000 
per annum of interest income.

Now it’s time for you to crunch the numbers using the formula 
I provided on page 26 in order to determine how much capital you 
need, and at what planned rate of return, to achieve your desired 
annual income goal.
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Estimated return
 

Required capital base

3. A TIME GOAL
The final step requires specifying a date for when you want to have 
achieved your goal. The risk here is that you’re optimistic to the 
point of being overly ambitious about how quickly you’ll achieve 
your goal. Just remember that the less time you give yourself, the 
harder you’ll have to work and the less comfortable you’ll be.

I think ten years is perfectly possible. Less than five years is 
pushing it. More than ten years is almost too long.

You tell me … what’s the date you’re planning to be financially 
free?

Just remember that the less time you give 
yourself, the harder you’ll have to work and the 
less comfortable you’ll be.

Your financially free date

 

IS IT A MUST OR A MAYBE?
The reason it was important to consider these three questions is 
because your answers dramatically affect which road is best for 
you to take to achieve financial freedom. Yes, there are a number 
of ways to arrive at your goal, but you want to make sure you take 
the path that gets you there in the quickest time, and with the least 
risk and aggravation.
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And you don’t have a second to lose because every year you 
procrastinate is a year lost of being able to enjoy your financial 
freedom. What good is being financially free if you need a walking 
frame and a bed pan?

Furthermore, the older you are, the harder it is to take risks as 
you become increasingly more concerned that time is running out, 
and so too is your ability to make back anything you lose. That is, 
you start to become preoccupied with keeping what you already 
have, rather than taking risks to build greater wealth.

… there are a number of ways to arrive at your 
goal, but you want to make sure you take the 
path that gets you there in the quickest time, and 
with the least risk and aggravation.

How would you rate your desire to achieve financial freedom 
out of ten (ten being a must and one being not particularly 
interested)? 

Your desire to be financially free       /10

 

Becoming financially free isn’t going to be easy. 
Actually, it’s going to be much harder than 
sticking with your job.

If the answer is anything less than a nine, I don’t think you 
want it badly enough to succeed. Becoming financially free isn’t 
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going to be easy. Actually, it’s going to be much harder than sticking 
with your job. You’ll have to make sacrifices. You’ll have to delay 
gratification. There’ll be tears. You’ll want to give up. And if your 
‘other alternative’ is not painful enough to push you onwards, 
you’re in trouble from the start. As my friend Brendan Nichols 
says, ‘The enemy of a great life is a good life’.

If you’re happy with ‘good’, let your aggravation at working 
nine to five simmer away a bit longer. I only hope if you decide 
to go for ‘great’ you will have enough time left to make it happen. 
Do you hear that ticking noise? That’s the sound of opportunity 
ebbing away each second you delay.

Today’s date

 

Let me ask you again … on a scale of one to ten, how important 
is securing your desired financial future? Is your success a must, 
or is it only a maybe?

Do you hear that ticking noise? That’s the sound 
of opportunity ebbing away each second you 
delay.

A FINANCIAL FOCAL POINT
The difference between a good intention and a goal is the amount 
of accountability backing it up. The less external accountability 
you have or are willing to submit to, the lower your chance of 
success. You’ll be too kind to yourself and rationalise all sorts of 
acceptable reasons for slowed or no progress.
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One small step forward is to formalise your answers to the 
three questions into a simple printed page. It can be pretty if you 
want it to be, with nice stickers and squiggles, or it can be simple. 
It’s up to you. Here’s a suggested template to work from:

My Financial Freedom
Desired annual income (before tax) $
Required capital base (before tax) $
Deadline (date)
Number of days left   days left

Note: You can print off a full page version of this template at  
PropertyInvesting.com/templates.

I recommend printing your template and placing it somewhere 
prominent where you’re forced to look at every day. To make it 
real, calculate the number of days you have left between now and 
your deadline. At the start of every month redo the template as a 
renewal of your commitment and to remind yourself that time is 
running out. 

Will you formalise your goal as I’ve indicated above? If not, 
why not? Is your reluctance symptomatic of believing that you’ll be 
able to ‘wing it’? Hasn’t that approach already got you into trouble 
on more than one occasion?

http://www.propertyinvesting.com/ff/templates
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Tell me how, now!

Having figured out ‘what’ income and asset base you need, and 
having set a deadline for ‘when’, the final question to answer is 
the biggie … ‘how’ are you going to do this?

In order for you to be successful, the system you choose must:

1 set a clear path for you to follow

2 be understandable

3 be able to be implemented.

I wouldn’t put my trust in a system that relies on advanced 
concepts that I didn’t understand or on another person to make it 
happen for me. No-one will care more about your financial future 
than you, and for that reason the best investment you can make 
is in yourself and your investing career. 
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I’ve come to realise that profit-making potential directly relates 
to the amount of the self investment undertaken to improve one’s 
emotional, financial and investing intelligence. Trying to get an 
external return without first investing in internal skill violates the 
law of sowing and reaping. No-one can consistently reap what he 
or she has not first sown. Trying to get a quick investing profit 
without first putting in the effort is nothing more than high-risk 
speculation. And if you are always out there trying to make a quick 
and easy financial killing, you always run the risk of your financial 
capital being quickly and easily killed.

No-one will care more about your financial future 
than you, and for that reason the best investment 
you can make is in yourself and your investing 
career. 

You’d think I’d know better, but greed got the better of me 
once and I made the mistake of seeking a quick financial killing, 
only to end up as a ‘victim’ of a Ponzi scheme that toppled over 
and left me $165,000 out of pocket. As I sat in the back pews at 
church, feeling sorry for myself and praying that God would reveal 
a lesson, an acronym for LOSS popped into my head:

L Lesson 
O On 
S Severe 
S Stupidity

… if you are always out there trying to make a 
quick and easy financial killing, you always run 
the risk of your financial capital being quickly 
and easily killed.
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Hopefully you’ll be able to learn from my mistake by affirming 
that anything worthwhile requires effort and skill.

YOUR INVESTING CAREER
Instead of seeing investing as an outcome (like buying assets and 
making money), see it as a career requiring the acquisition of 
skills, which you can then apply in an investing context to make 
money. Your motivation, determination, attitude and skill will be 
the drivers of attaining a brighter financial future, not the property. 
The property is only the object of your applied skill. You are in 
control of the choices you make and, therefore, the property you 
own, hold and sell, and the profit that’s made.

The alternative is to view the property as the investment, and 
your financial future as the outcome. Now the property and the 
property market hold the power, and you are going to be on a 
roller-coaster ride on which you have no control. The ups will be 
great, but watch out for the downs!

Instead of seeing investing as an outcome (like 
buying assets and making money), see it as a 
career requiring the acquisition of skills, which 
you can then apply in an investing context to 
make money. 

The purpose of your investing career is for it to take you from 
where you are today to successful completion of your income and 
asset goals on or before your time goal. The tendency will be to 
rush out and buy something, but before you do, I need to perform 
some career counselling so you can map out the best path between 
‘now’ and ‘then’. Otherwise, how do you know what property, or 
which investment strategy, is best for you?
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YOUR INVESTING CAREER PATH
Your investing career should follow this path:

1 Scope – having a clear idea of what you want from your 
investing and why. You have started to do this already by 
setting your income, asset and time goals. I’d encourage you 
to think about why achieving these are a must and not just 
a maybe.

2 System – identify a system you can understand and 
implement to achieve your plan.

3 Skills – invest in yourself and in your investing career by 
acquiring the necessary skills to successfully execute your 
investing system. The more you invest in yourself and your 
ability to apply what you’ve learned, the more successful 
your investments will be. Remember, like any career, it’s 
going to take time, and your potential and progress will 
increase as you turn knowledge into profit by taking action.

The more you invest in yourself and your ability to 
apply what you’ve learned, the more successful 
your investments will be.

Practically, your investment career will be measured in three 
phases:

1 Earned income – most people will need a day job to pay for 
their lifestyle expenses and to prove borrowing ability.

2 Asset accumulation – acquiring growth assets that will build 
your capital base.
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3 Passive income – redeploying your asset base into 
high-yielding investments, such as buy and hold 
commercial property.

EARNED INCOME
While it is possible to build your asset base by being a deal-maker 
who teams up with money partners, most people will go down 
the road of buying their own investments. It’s less aggravation 
and you’ll sleep better at night. However, you’ll need money 
to pay for deposits and closing costs, and you’ll also need the 
ability to borrow money, so in the short term at least, your job is 
a necessary evil.

What you can do to fast-track, though, is to supplement your 
current income with what I call an ‘income accelerator’. I’ll talk 
more about this in a moment.

What you can do to fast-track though is to 
supplement your current income with what I call 
an ‘income accelerator’.

ASSET ACCUMULATION
As I’ve already mentioned, the increase in property prices in the 
past decade or so has required a significant change from the idea 
of acquiring lots of low-output positive cash flow residential 
properties. Trying that approach now means you’ll probably 
run out of investment capital or borrowing ability after one or 
two deals, at which point you’ll be left with a small amount of 
positive cash flow (probably just enough to be frustrating), and 
the obligation to keep working.
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My new system has two phases and looks like this:

The first thing you’ll probably notice is the different sized boxes 
along the top of the diagram (such as Spender and Savings). These 
are the various ways you can increase (or decrease) your asset base. 
The boxes have varying sizes to indicate their ability to increase 
your asset base – the bigger the box, the greater the potential 
injection of capital from deploying that investment option.

You’ll also notice that there are arrows under each box pointing 
down to another box that indicates the amount of investor 
sophistication needed to successfully implement that investment 
strategy. The amount of skill and expertise is represented by a 
higher number (such as Level 1 and Level 2), and also the width of 
the investor box (for example, Level 4 being wider than Level 3).
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Spenders – Level 0 investors
The first box, Spender, takes money away from your asset base, 
so that’s why it sits below the other boxes. Level 0 investors come 
from all walks of life – from professionals to the unemployed. 
They lack the necessary programming about how to earn and/or 
use money, and without these skills they find it hard to live within 
their means, so accumulating money to invest with is a lovely idea 
but not practically possible. There is little, if any, sophistication 
needed to be a spender, so this type is tagged with the unenviable 
title of Level 0 investor.

Do you know any Level 0 investors? Hopefully it’s not you!

The first and most important of all wealth creation 
laws is spend less than you earn and invest the 
difference.

Savers – Level 1 investors
The first and most important of all wealth creation laws is spend 
less than you earn and invest the difference. Savers are able to do 
that and so they qualify as Level 1 investors, but they lack the 
investment sophistication or risk tolerance to do anything other 
than leave their money in the bank or in term deposits, earning 
interest. And because interest returns are usually comparatively 
low (especially after adjusting for tax and inflation) against other 
alternatives, the size of the Saver box, representing its contribution 
to increasing your asset base, is comparatively small too. That said, 
some income is better than no income, so although it’s small, a box 
is still warranted. It’s worthwhile noting that savers do not benefit 
from any capital appreciation.
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Capital appreciation – Level 2 investors
The next box, which is bigger again, is capital appreciation. This 
is where you buy an asset that goes up (appreciates) in value. 
Unfortunately, most people don’t control how their asset increases 
in value. They just buy it, hold it and hope that it’s going to 
work out. 

Unfortunately most people don’t control how their 
asset increases in value. They just buy it, hold it 
and hope that it’s going to work out. 

Given time, it’s reasonable to expect that most Australian 
property will increase in value. Our limited access to water means 
most people and, therefore, jobs, must be located in capital cities 
and regional hubs. With an expanding population, there is a 
housing shortage and economic theory dictates that when there 
is more demand than supply, price will rise.

That might be the trend over the longer period, but at any time 
the property market can be going up, down or sideways depending 
on how home buyers and investors are feeling emotionally. When 
there is an appetite for speculation, property prices tend to rise 
sharply. When pessimism outweighs optimism, real estate values 
are flat or declining.

When there is an appetite for speculation, 
property prices tend to rise sharply. When 
pessimism outweighs optimism, real estate 
values are flat or declining.
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For this reason, capital appreciation is as much about timing 
the market as it is time in the market. Savvy investors keep a close 
eye on buyer behaviour and trim their investment strategy sails 
to the prevailing mood of the market. Less-sophisticated investors 
buy and hold, waiting for time and hoping the trend will be their 
friend.

Capital appreciation (or growth) can either be generic – 
meaning it is driven by the market generally, such as when all 
asset prices rise during the good times – or it can be manufactured 
– meaning the investor drives the appreciation by applying skill 
and expertise to add value by solving an inefficiency that exists 
with the property.

… capital appreciation is as much about timing 
the market as it is time in the market.

Inefficiencies come in many different forms, but may include:

 Î Marketing – the property is poorly marketed and so 
‘misfires’ and fails to attract an interested buyer. For 
example, I once bought a property where the brochure 
understated the actual land size by 10 per cent. Now a 
marginal subdivision was well and truly possible.

 Î Distress – the property, or the owner, may be willing to 
accept a lower price or more favourable terms in order to 
complete a sale sooner rather than later. I’ve bought a lot 
of ‘bank foreclosed’ US property in the past few years at 
significant discounts to asking price because I was a cash 
buyer in a market where there was a lot more sellers than 
buyers.
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 Î Skill – you may have a certain skill to ‘fix’ a property so it 
can be transformed into its highest and best use. Examples 
include being able to renovate or develop a property to a 
cookie-cutter standard where you can get economies of scale 
that first-time investors cannot match. This will allow you to 
buy on lower margins, but with less risk.

Although ‘Level 2’ is applied to the capital appreciation strategy, 
a wide ‘skill spectrum’ exists. At the lower end are investors who 
buy quality assets that are held for long-term generic capital 
appreciation. At the higher end of the spectrum are investors who 
are able to manufacture their growth by buying and solving, and 
ultimately selling, solutions to housing problems. Which end of 
the spectrum do you sit at? Just remember, the further you are 
from the problem, the further you are from the profit.

It’s up to you to decide how sophisticated you’d like to be, but 
the higher you go in the spectrum, the better your ability to make 
money at all times and in all markets. Whereas generic buy and 
hold investors will have to wait out periods in the market cycle 
when growth is non-existent, you’ll still be able to profit because 
so long as people live in houses, there’ll be problems you can solve 
and money you can make. 

A word on negative gearing
Negative gearing is a popular property-based growth strategy used 
by many Australian investors, and I couldn’t let the opportunity 
pass without making a few comments about it because it is often 
poorly understood.

Australians have two conflicting interests when it comes to 
investing. First, they want to make money. Second, they want to 
minimise (and hopefully reduce) the amount of income tax they 
pay. Imagine if there was a way to do both – surely it would be 
a hit!
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Such a possibility exists with a strategy called negative gearing 
(aka negative cash flow) where money is made as a property 
appreciates in value, while income tax is apparently saved 
because the property’s expenses are higher than its income, and 
the resultant loss can be offset against a taxpayer’s other income 
(including salary income) to reduce the amount of overall income 
tax paid.

Here’s a quick and simple example, assuming a marginal tax 
rate of 20 per cent.

No Property With Property
Salary Income $50,000 $50,000
+ Rent Income $- $15,600
– Property Expenses $- $20,000
= Total Taxable Income $50,000 $45,600
Tax Payable @ 20% $10,000 $9,120

In the table above, owning the property seems to ‘save’ $880 in 
income tax (which is the amount of the property loss, multiplied 
by the marginal tax rate).

Although the income loss can be written off immediately, any 
capital appreciation is not taxed until the property is sold, and so 
negative gearing is presented as a wealth creation strategy where 
you can have your investment cake (pay less tax now), and eat it 
too (not pay tax on any capital appreciation until you sell).

… ‘if you only buy assets that make money, you’ll 
have no option but to make money’. 
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So, what’s wrong with negative gearing? Well, here are five 
reasons to be suspicious:

1 The common sense test 
Any investment guaranteed to make a loss today, with only 
the potential of making money tomorrow (if property prices 
rise), fails my common sense test. No where else in business 
or investing is making a loss as a way to save tax seen as 
a good strategy. A rule to remember is ‘if you only buy 
assets that make money, you’ll have no option but to make 
money’. A negatively geared property loses money.

2 The fatal assumption 
For negative gearing to work, there must be capital growth. 
When the market is trending sideways or down, you’ll have 
an income loss and capital depreciation. Despite what you 
might hear at seminars, the property market doesn’t always 
go up all the time.

3 Part refund only 
Every dollar lost is only ‘refunded’ to the extent of your 
marginal tax rate. The rest you’ll have to pay from your own 
pocket. In the example mentioned on the previous page the 
property made a total loss of $4,400 (income of $15,600 
and expenses of $20,000). Of that only $880 was refunded 
as a tax rebate – the balance of $3,520 must be paid from 
your savings. This prompts the question, ‘How many 
negatively geared properties can you afford to own?’

4 The need to keep working 
The amount of the ‘tax refund’ is capped to the amount 
of tax you have paid on your other income (such as PAYE 
deductions from your salary). In order to pay for, and soak 
up, the losses generated by a negatively geared property, you 
have to keep working in your job, and that doesn’t sound 
like financial freedom to me. 
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5 Accessing the gain 
Advocates of negative gearing suggest the equity can be 
accessed tax free via refinancing (since you are not selling). 
However, this is not feasible because if you tap into the 
equity to fund lifestyle expenses, you have escalating debt 
with escalating non-deductible interest expense. Sooner or 
later the equity will be tapped out, and, if you can’t afford 
the interest, you’ll have to sell, which will trigger a tax 
liability for the capital gain yet you won’t have any equity 
left to pay it (because you’ve already spent it).

Believing in the negative gearing story is more of that flawed 
programming I wrote about earlier. It’s the default setting that 
tickles our greed gland as we seek a way of making money and 
saving tax at the same time. No such opportunity exists. If you 
make money, expect to pay tax. End of story.

In case you are doing some mental gymnastics here and feel 
the need to argue, just remember, negative gearing is a play on 
growth – usually generic growth, which for most investors is 
uncontrollable. Stand back from the hype and ask yourself, ‘Does 
it make sense for me to invest in a way that is guaranteed to lose 
money?’ If the answer is no, be very careful when using negative 
gearing.

Interestingly, I am not dead against negative gearing. Rather I 
believe it is only ‘for a finite period and a finite outcome’ – namely 
while the property market is experiencing strong growth (where 
the gains outweigh the losses), or until you can get a better profit 
with equal or less risk, for equal or less aggravation, elsewhere.

‘Does it make sense for me to invest in a way 
that loses money?’ If the answer is no, be very 
careful when using negative gearing.
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Cash flow – Level 3 investors
The opposite of negative cash flow property is positive cash flow 
property. In this case the cash received is greater than the cash paid. 
Yes, you will have to pay income tax, but that’s because you’ll be 
making money. Don’t be afraid to pay income tax – just look to 
pay the least amount legally possible.

Positive cash flow can be made in the following ways:

Generic cash flow
Buy and hold: where more cash is received (rent) than cash is 
paid (cash expenses and debt repayments)

Manufactured cash flow
Creative strategies, such as:

 Î Vendor finance: on-selling a property and providing 
finance to increase cash flow

 Î Lease options: leasing the property and giving the tenant 
an option to buy it

 Î Vendor carry back: carrying back a portion of the 
purchase price as a second mortgage

Ideally, you would invest in such a way that you could earn cash 
flow returns plus capital appreciation, and for this reason the cash 
flow box representing the contribution to increasing your asset 
base is larger than the capital appreciation box.

Even though it is simpler to understand, choosing positive 
cash flow over negative cash flow requires additional sophistication 
so as to avoid the hype of tax savings and, therefore, it qualifies 
as a Level 3 investment.

Quick cash – Level 4 investors
If the only way to grow your asset base was via savings, generic 
capital appreciation or generic cash flow returns, then you’d need 
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a lot of time and some impressive growth in property values to 
achieve your required asset base to support enough income to 
become financially free.

Sure, you can certainly help things along by positioning 
yourself for above-average growth and cash flow returns, but if 
you really want to fast-track your financial freedom, you’ll need 
to explore quick cash (also known as ‘quick turn’) investment 
strategies.

Quick cash strategies involve exploiting real estate inefficiencies 
with a view to buying, fixing and selling (rather than keeping, as 
this would be manufactured buy and hold capital appreciation). 
The reason selling is so important is because you can then redeploy 
your capital in more deals. You could refinance, but my experience 
is that selling is better as it ensures you don’t max out your finance 
and, therefore, stunt your potential.

In order to be able to tolerate the increased risk 
of creative strategies, you’ll need specific expert 
training …

Quick cash strategies include: subdivision, renovation, 
development and flipping. In order to be able to tolerate the 
increased risk of creative strategies, you’ll need specific expert 
training rather than making it up as you go along. Hence, the 
highest level of investor sophistication (Level 4) is required in 
order to make sustained profits.

Quick cash has the largest box because, when done right, 
you can add years of ‘normal’ cash flow or market appreciation 
through manufactured equity. For example, if you have a positive 
cash flow property returning $5000 per annum, a quick cash 
renovation profit of $50,000 is the equivalent of ten years of cash 
flow. In this example, you could wait 10 years, or you could do 
one renovation project.
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I suspect this will be an A-Ha! moment for many because I 
have come to learn that you are better off doing quick cash deals 
first to fast-track your capital base and then redeploying into 
positive cash flow properties, as opposed to buying positive cash 
flow properties from day one and slowly building up your cash 
flow deal by deal.

That said, you don’t need to do quick cash deals to be 
successful. You can still achieve your goals using the other 
methods, it will just take more time, and patience.

… you are better off doing quick cash deals 
first to fast-track your capital base and then 
redeploying into positive cash flow properties, as 
opposed to buying positive cash flow properties 
from day one and slowly building up your cash 
flow deal by deal.

THE WELL-ROUNDED INVESTOR
The investing strategies and levels of sophistication are not mutually 
exclusive. You might have savings and capital appreciation, for 
instance, and so be a Level 0 (spender), Level 1 (saver) and Level 
2 (capital appreciation) investor all at the same time.

… knowing when to sell an asset is at least as 
important as knowing when to buy. 

That’s okay, but just make sure you are constantly re-evaluating 
your portfolio and asking, ‘Am I making the best return possible, 
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in the quickest time, for the least risk, and with the lowest 
aggravation?’

I’d also like to reaffirm that knowing when to sell an asset is at 
least as important as knowing when to buy. The right time to sell 
is when you can get a better (but not necessarily higher) return, 
with less risk and less aggravation.

What level investor are you? What level do you need to be in 
order to achieve your income and asset goals on or before your 
desired deadline? What extra skills do you need to acquire?
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Where do I get 
money to invest?

I’ll explain the second part of my ‘new and improved’ system to 
achieve financial freedom shortly but, before I do, I’d like to answer 
a question you’re probably asking, which is ‘I’d like to buy lots of 
real estate but I just don’t have enough money to pay for all the 
deposits – how can I get more money to invest with?’ 

As I see it, you have two options:

Option #1: Working harder and longer 
in your job (not recommended).

Option #2: Adding an income accelerator 
(highly recommended). 

INCOME ACCELERATORS
That new option you need? It’s called an income accelerator.
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While I didn’t know what it was or what to call it at the time, 
it’s exactly what I did after I worked out that my accounting 
practice alone was not going to bring in the kind of money I needed 
to buy enough positive cash flow real estate to become financially 
free within my desired time frame.

By definition, an income accelerator adds to your income, but 
not on a per hour worked basis. Instead, it tends to pay you in 
chunks, or slowly over time in recognition for applying intellectual 
property.

… an income accelerator adds to your income, 
but not on a per hour worked basis. 

Although you can use manufactured quick cash property 
profits to supplement or replace your earned income, I’d prefer to 
keep this option ‘off the table’ as an income accelerator and instead 
focus on monetising:

 Î offline business opportunities

 Î online business opportunities

 Î share trading. 

You need to add an element of leverage in the form of an income 
accelerator because, cutting to the chase, if your financial future 
depends on you having to work longer and harder, it’s not looking 
good. It is extremely difficult to escape the rat-race because your 
lifestyle probably matches your current income and, therefore, it 
will take ages to save enough money to invest. You need to add 
something else into the mix. 
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An offline business
An offline business uses a traditional business model to combine 
your intellectual property in respect to solving a problem with 
additional time capacity contributed by either employees or 
consultants. Just remember, the further you are from the problem, 
the further you are from the money-making opportunity. For this 
reason I’d stay away from retail merchandise where you are the 
last link of the value-adding chain.

If you already have a business, you may find it smarter to ramp 
it up to bring in more income, but at the same time restructuring 
so you don’t have to spend as much time working in the business.

Note: Own a business that you’d like to improve? In 
partnership with people I know and trust, I offer training through 
PropertyInvesting.com/VIPtraining on how to transform an 
existing business into a more effective income accelerator. Visit 
PropertyInvesting.com for more information.

An online business
In case you haven’t heard the news, the internet is big, and it’s 
here to stay.

Previously, niche passions were hard to profit from and were 
stuck in the domain of being a hobby. All that changed with the 
internet, though. With access to a worldwide audience and with 
the ability to sell information fast and for very low cost, problems 
you know how to solve or hobbies you love can now be turned 
into impressive streams of internet income.

For example, at a seminar recently, I asked the audience what 
they were passionate about doing to help them come up with ideas 
they could turn into internet income. One woman from Brisbane 
said she loved to write eulogies. Loved writing eulogies? Huh?!

Anyway, once upon a time this would have been hard to make 
money out of, but now this person could offer templates for writing 
eulogies where you could ‘fill in the blanks’ for, say, $9.99 each. 

http://www.propertyinvesting.com/ff/viptraining
http://www.propertyinvesting.com
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It’s a perfect online product as it can be delivered via eBook for 
low cost, there is a need because most people who are asked to 
give a eulogy often don’t have a clue about what to say, and there’s 
a value-added service for clients with more money where, for a 
higher price – say, $299 per hour – she’ll write a personalised 
eulogy for you. Plus there is an easy global audience!

With some basic but clever marketing, I think she’d easily 
sell ten eBooks a day at $9.99 each – that’s an extra $36,000 a 
year in income she can use to pay for deposits and closing costs 
on property.

I’m an absolute fan of online business. It’s the way of the future, 
and we are only just scratching the tip of the internet iceberg. Of 
course, my online business, PropertyInvesting.com, where I sell 
information solutions to investors seeking financial freedom, has 
been one of my secret weapons in providing the capital needed to 
acquire hundreds of properties.

What knowledge or hobby could you be selling for extra 
income? Everyone knows something, and what you know and 
take for granted, someone else is almost certainly willing to pay 
money to find out.

Note: Want to know more about how to turn ideas into internet 
income? I’ve teamed up with one of the world’s smartest and best 
teachers when it comes to starting and making money from online 
businesses. In fact, he’s the guy who taught me how to do it over a 
decade ago. Find out more at PropertyInvesting.com/VIPtraining.

… what you know and take for granted, someone 
else is almost certainly willing to pay money to 
find out.

http://www.propertyinvesting.com/ff/viptraining
http://www.propertyinvesting.com
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Share trading
I wish it wasn’t so, but I’m yet to personally crack the share trading 
nut.

Don’t get me wrong, I like the idea of making money at will by 
trading the stock market, but I just don’t have the right psychology 
to sustain the screaming inside my head when the market moves 
against me and I lose money.

Perhaps you’re mentally stronger, or perhaps you are more 
risk tolerant and, if you are, successful share trading is definitely 
an income accelerator you can use to get extra money to purchase 
more property. Good luck to you, I say!

Which of these three income acceleration options resonates 
most with you? (Pick the online business! Pick the online 
business!) Having made your choice, it’s important to understand 
what’s involved to be successful as each option requires unique 
skills. As I’ve said, if you’d like my help, I offer very reasonably 
priced training sessions from time to time with people I know and 
trust. You can find out more at PropertyInvesting.com/VIPtraining.

http://www.propertyinvesting.com/ff/viptraining
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Which strategy 
should you choose?

Remembering that it is going to be almost impossible to become 
financially free buying incremental positive cash flow property 
while relying on your salary alone to pay for deposits and closing 
costs, and remembering that the path to financial freedom 
requires that you move from earned income (your job), to asset 
accumulation, to passive income (income from your investments), 
and having outlined the importance of adding an income 
accelerator, it’s finally time to reveal the next part of my system for 
using real estate to become financially free today – my financial 
freedom matrix.
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Let’s take a look at how it works. 
We start by working out how many years you have left to 

acquire financial freedom. Having already set the date you want 
to have achieved this by, it should be pretty simply to count 
backwards to today. How many years have you given yourself? 
Now find which time box on the matrix matches your answer. 
The options are:

 Î less than five years

 Î between five and ten years

 Î more than ten years.

… be mindful that the more you borrow, the 
higher the credit risk, and the higher the interest 
cost.

LESS THAN FIVE YEARS
If you have less than five years, you are the super-ambitious type! 
Let’s put the magnifying glass up to this option and see what will 
be involved.

Something has to give – either your job, or your 
property investing. It will be impossible to serve 
two masters.
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TIme

Income Driver

Investing Approach

Avail. Equity / Cash

Property Strategy

Income Accelerators
 
Offline Business
Online Business
Share Trading

Creative Cash Flow

Vendor Finance
Lease Options
Vendor Carry Back
Flips

< 5 Years

Add Income Accelerator

Passive

Generic 
B&H

Sub 
Division

Creative 
C’Flow

Funds 
Mngt Dev

Creative 
C’Flow

Mfd 
B&H

Generic 
B&H

Money 
Partner Reno Time 

Partner

Active

$ $$ $

Income driver
Unless you get paid a lot of money in your day job, if you want to 
achieve your goal in less than five years you’ll need to need more 
time and money. That’s a problem if you have a job, because by its 
nature, employment involves swapping time for money. Something 
has to give – either your job, or your property investing. It will be 
impossible to serve two masters.

The solution is to wean off your job by adding in an income 
accelerator (remembering your options are offline business, online 
business or share trading). 

In fact, for you, figuring out your income accelerator is more 
important than working out your property investing strategy, 
because the money you’ll bring in the door with your accelerator 
is what you’ll be taking out the door to buy properties with. 

If you don’t have an income accelerator, how are you going 
to pay for deposits and closing costs? Perhaps you have access to 
equity in other investments you can refinance. That can work, but 
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be mindful that the more you borrow, the higher the credit risk, 
and the higher the interest cost. 

I don’t envy you because you have your work cut out and it 
won’t be easy. Yet it is possible, albeit difficult, and good for you 
to want to give it a go!

Investing approach
Once you’ve implemented an income accelerator, you’ll need to 
determine whether to take a passive or active approach to your 
investing. 

A passive investment approach involves using skill to pick 
suitable assets, but the ‘heavy lifting’ is going to be done by the 
market through generic growth profits under the auspices of 
‘letting time and trend be your friend’. 

An active investment approach involves rolling up your sleeves 
and looking to manufacture your profits. And if you’ve got less 
than five years to make it happen, you can’t muck round! 

Passive investor – with money
We’re now at the available equity and cash part of the matrix. If 
you want to be passive and you do have money, you have these 
three options: 

 Î a generic buy and hold investing strategy

 Î being someone’s money partner 

 Î investing in a managed investment scheme. 

As a passive investor, you’re more interested in sitting back and 
letting the market, or others, do the hard work. You still need 
to do the required amount of due diligence to mitigate risk, and 
you can definitely still apply some relatively simple investing 
theory to outperform the average market return (such as buying 
the property and making it more attractive or convenient for the 
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next target market purchaser who has more disposable income or 
borrowing ability).

Generic buy and hold means acquiring either negative (growth 
only) or positive (growth and income) cash flow property.

Being a money partner means teaming up with another 
investor (or investors) and combining your money with their time 
and skill. You may require a set percentage return or you may like 
a percentage return and a portion of the eventual property profit. 
The best money partner relationships are in writing, and are for a 
finite period (specified time) and a finite outcome (specified profit). 
As you’d expect, how the profit will be made and who is going to 
do what needs to be fleshed out. 

The best money partner relationships are in 
wri ting, and are for a finite period (specified time) 
and a finite outcome (specified profit).

As a money partner you are able to get involved in more 
creative and, if you are pooling your money with other investors, 
possibly more ambitious or expensive projects. This is represented 
in the diagram by the line from the money-partner box to the 
various investment strategies. Just be sure that you let the risks, 
returns and aggravations persuade you about whether or not to 
get involved, and definitely not your ego.

I recently set up a managed fund to acquire 
commercial property in the US. If you’d like more 
information, visit PassiveIncomeFund.com.

http://passiveincomefund.com/
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Finally, managed investment schemes, which are highly 
regulated, involve larger numbers of investors pooling their 
money. Such schemes may or may not be listed, and the purpose 
of each scheme will vary in regards to what property is targeted. 
As you may know, I recently set up a managed fund to acquire 
commercial property in the US. If you’d like more information, 
visit PassiveIncomeFund.com.

Passive investor – without money
Want to be a passive investor who achieves financial freedom in 
less than five years, but don’t have any money to invest with? 
That’s like saying you have no time, and no money, but you still 
want to set an ambitious goal. Well, good on you for thinking you 
can have it all!

However, let’s be realistic. To have any chance of achieving 
your goal you need to do either (or all) of the following:

1 Free up time, gain expertise and become someone’s ‘time 
partner’, whereby you combine your time and skill with 
their money.

2 Establish an income accelerator to accumulate a capital base 
from which to invest.

3 Be a little more realistic.

Active investor – with money
If you’re an active investor with money, you have a variety of 
investing strategies you can choose from to boost your capital 
base, including: 

 Î subdivisions 

 Î renovations

 Î developments

 Î creative cash flow (including flips)

http://passiveincomefund.com/
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 Î manufactured buy and hold 

 Î generic buy and hold. 

In fact, with such as smorgasbord of options, you might actually 
be wondering which strategy is best for you. Work it out by asking 
which will give you the best return:

 Î for the lowest risk

 Î in the quickest time

 Î with the least aggravation.

I’ll provide more information about selecting the best strategy a 
little later on.

I recommend concentrating on renovations, subdivisions and 
small-scale developments, as these will give you the biggest return 
in the shortest time frame, which is highly relevant given you only 
have 1825 days (or less) to achieve your income and asset goals.

Note: Further information about strategies and how they work 
is available from PropertyInvesting.com/strategies.

Active investor – without money
Creative cash flow strategies are the best options for active investors 
who lack capital. I should know – that’s how I got started back 
in 1999. As mentioned earlier, in my case I used vendor finance 
to turn small amounts of capital into small amounts of periodic 
cash flow by purchasing properties and then reselling them, and 
providing the purchaser with seller (vendor) finance.

Your creative cash flow options are:

 Î vendor finance

 Î lease options

 Î vendor carry back

 Î flips (simultaneous settlements).

http://www.propertyinvesting.com/strategies
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Note: Once again, further information about each strategy and 
how they work is available from PropertyInvesting.com/strategies.

Creative cash flow strategies tend to have higher aggravation 
because you’ll be dealing with people (as end users) as well as property. 
For instance, you may have a vendor finance or lease option client 
who is unable to pay and falls behind, in which case you will need 
to work with him or her to amicably resolve the matter. Otherwise, 
you risk a significant escalation in aggravation and/or incurring an 
expensive legal process to regain control of your investment. 

Nonetheless, if you don’t have money, you don’t have many 
other options other than accepting the extra aggravation. 

FIVE TO TEN YEARS
If you’re aiming to reach your income goal between five and ten 
years from today, you have more time, which means you’ll have a 
few more options. Here’s what they look like.

Between 5 & 10 Years

Passive

Generic 
B&H

Sub 
Division

Creative 
C’Flow

Funds 
Mngt Dev

Creative 
C’Flow

Mfd 
B&H

Generic 
B&H

Money 
Partner Reno Time 

Partner

Active

$ $$ $

Add Income 
AcceleratorCareer

http://www.propertyinvesting.com/strategies
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Income driver
With more time up your sleeve, you may be able to keep your job 
(assuming you want to) as a way of raising capital to invest. Or 
you could fast-track by opting for a combo (career-plus-income-
accelerator) and that way get some extra income on the side! 

Investing approach

Passive investor – with money
If you’re a passive investor with money, you’ve got three passive 
options – generic buy and hold, being a money partner or investing 
in a managed fund. These were explained back on pages 61 to 63.

Passive investor – without money
Think about it … how is it going to be possible to be a passive 
investor without money? This is an example of trying to reap where 
you have not sown, and no-one can consistently pull out in profit 
more than they put in with respect to time, skill and effort. You 
have more time to get things right, so my recommendation is to 
decide whether you want to focus on your career and/or an income 
accelerator, and then make sure you live within your means so you 
can accumulate money to start investing with.

… no-one can consistently pull out in profit more 
than they put in with respect to time, skill and 
effort.

Active investor – with money
As has been mentioned, active investors with access to money have 
a smorgasbord of options to choose from. And there’s less pressure 
to perform because you have a longer time frame to allow your 
strategy to achieve maximum profitability.
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For this reason you may like to focus on generic buy and hold 
(but still apply strategy to select the best region and best property 
for that region), as well as introducing some manufactured growth 
options such as subdivisions, renovations or developments.

Since you have money, for reasons mentioned above, I’d shy 
away from creative cash flow options as these tend to offer lower 
returns with higher aggravation.

Active investor – without money
Active investors without money should establish an income 
accelerator for cash flow, and consider becoming a time partner 
or possibly creative cash flow techniques (see discussion on pages 
64 to 65) as their investing strategy.

MORE THAN TEN YEARS
If you’ve given yourself more than ten years to achieve your wealth 
creation goal, time really is on your side. Here are your options. 

Between 5 & 10 Years

Passive

Generic 
B&H

Sub 
Division

Creative 
C’Flow

Funds 
Mngt Dev

Creative 
C’Flow

Mfd 
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Partner Reno Time 

Partner

Active

$ $$ $

> 10 Years

Career 
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B&H

Sub 
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Creative 
C’Flow
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C’Flow
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B&H
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Money 
Partner Reno Time 
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$ $$ $

Add Income 
AcceleratorCareer
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With ten years up your sleeve you won’t need an income 
accelerator straightaway, and perhaps not at all. If you have a career 
you find rewarding with solid earning potential, focusing on it will 
deliver a lot of money to invest with and considerable borrowing 
ability. Of course, you could add an income accelerator as ‘income 
insurance’ in case you lose your job, or as a way of fast-tracking 
the accumulation of assets.

YOUR ROAD TO FINANCIAL FREEDOM
Now that I’ve outlined all the options, it’s your turn to select your 
best path to financial freedom. Print out a copy of the Financial 
Freedom Matrix (available for free from PropertyInvesting.com/
FinancialFreedomMatrix) and highlight the route you think is 
going to get you to your goal in the quickest time, and for the 
least risk and aggravation (of course, it might change, but failing 
to plan is like planning to fail). 

Start by identifying which income accelerator you’d like to find 
out more about. Then determine whether you want to be passive 
or active. Do you have equity or cash available? What strategies 
are left that you’d like to find out more about?

Which strategy?
The right strategy is one that you have the time, money, skill and 
risk tolerance to pursue. Naturally, you won’t be born with all 
the skills you need, and hence investing in further education is 
prudent and sensible.

The right strategy is one that you have the time, 
money, skill and risk tolerance to pursue.

http://www.propertyinvesting.com/FinancialFreedomMatrix
http://www.propertyinvesting.com/FinancialFreedomMatrix
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You could read books and attend seminars, but if you’re serious 
about making this work, then I recommend working with me for 
up to 18 months as part of my Property Apprenticeship (see the 
last page of this book for more information).
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And now for 
Phase Two

It’s been a long time coming, but it’s time to move on to Phase 
Two of my new and improved system for becoming financially 
free – converting your asset base into enough passive income so 
that you can afford your desired lifestyle without having to work.

… if you want to earn higher passive income, 
and you want to do it sooner rather than later, 
then the place to start is by improving your level 
of investor sophistication …
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INVESTOR SOPHISTICATION AND PASSIVE INCOME
The diagram above reveals the options for the amount of available 
passive income are: none, small, medium, large and extra large. 
Which one do you want to aim for?

Looking closely at the diagram, you’ll notice that each of those 
options matches back to a level of investor sophistication. Let’s 
quickly recap each level and I’ll explain how it all ties together.

 Î Level 0 investors have no investments as they are unable to 
consistently spend less than they earn. In fact, most Level 0 
investors have debt that they struggle to manage. Without 
any assets, Level 0 investors have no hope of any passive 
retirement income.

 Î Level 1 investors are able to save, but their lack of 
sophistication or risk tolerance means they like to stick 
to safe assets (such as term deposits or bonds) that have 
traditionally lower returns. This means they will have 
passive income, but just not a lot (unless they have a 
super-sized asset base).
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 Î Level 2 investors focus on long-term capital appreciation. 
Providing time and trend is their friend, they should be able 
to accumulate enough appreciation to redeploy into assets 
that provide a medium amount of independent income. 

 Î Level 3 is cash flow (and capital appreciation). All going to 
plan, the extra cash flow on top of the appreciation should 
build wealth faster and enable you to accumulate a bigger 
asset base that can be used to source a large passive income 
in retirement. 

 Î Level 4 investors don’t wait for the time and compliant 
market conditions. They invest in their education to skill up 
so they can manufacture their profits by finding and solving 
housing problems.

Obviously, you have a problem if you want a larger passive income 
than your current level of investor sophistication allows. You can 
definitely change for the better though. Your first step will be to 
seek further education and support.

HOW TO BECOME A MORE 
SOPHISTICATED INVESTOR
Just in case I’ve been too subtle about a very important point, 
let me be painfully blunt … if you want to earn higher passive 
income, and you want to do it sooner rather than later, then the 
place to start is by improving your level of investor sophistication, 
not by running out and buying assets and hoping for the best. The 
mistakes you make by jumping in without really knowing what 
you’re doing will be unnecessarily time consuming and expensive 
to fix.

No-one is born a sophisticated investor. You become one 
through education, accountability and discipline – all the boring 
things, unfortunately. 
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The pathway to becoming more sophisticated is as follows:

1 Have a plan. If you don’t know where you are going, what 
does it matter which road you take? You simply don’t have 
time to ‘take a leisurely investing tour’. To ensure you don’t 
have false starts and to avoid backtracking, begin with a 
clear vision about what you want to achieve, and why 
achieving your financial goals is important, as this will 
provide clarity and context to your investing.

2 Don’t go it alone. It will consume unnecessary amounts 
of time and you will certainly make expensive mistakes. 
Instead, seek out a teacher who has done what you are 
trying to do and can speak from personal experience to fast 
track your progress.

3 Learn and act. It’s a fine line balancing learning and analysis 
paralysis. While I highly recommend education before 
action, there will always be more to know so be sure to take 
action and implement your knowledge so you can learn on 
the job as well as in the classroom.

Follow these steps and you’ll be on your way to becoming a more 
sophisticated investor. Then you’ll be on your way to expanding your 
asset base and eventually, all going to plan, you’ll be able to fund 
your financial freedom from the income generated by your assets.

No one is born a sophisticated investor. You 
become one through education, accountability 
and discipline …

Take renovating, for example. You don’t need to be a member 
of Backyard Blitz to be successful. A small amount of the ‘right’ 
education will clarify what’s possible and, as you implement 
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what you learn, you should have better clarity and confidence 
in identifying suitable properties and accurately calculating the 
cost of improvements and possible sales price. When it comes to 
execution, you can hire subcontractors to do the work while you 
‘run’ the job as a project manager.

THE RATE OF RETURN
The table below illustrates that the higher the return, the less 
investing capital you need to deliver the income you desire. For 
example, if you wanted $125,000 per annum in passive income 
but could only get a 7 per cent return on your asset portfolio, 
you’d need $1,785,714 in assets. But if you could get a 15 per cent 
return, you’d need less than half that. And if, for some amazing 
reason, you had enough skill and expertise to buy really good 
assets that could get a 25 per cent return, how much of an asset 
base would you need? Only $500,000!

R
eturn

Desired Passive Income

$75,000 $100,000 $125,000 $150,000 $200,000 

7% $1,071,429 $1,428,571 $1,785,714 $2,142,857 $2,857,143 

8% $937,500 $1,250,000 $1,562,500 $1,875,000 $2,500,000 

9% $833,333 $1,111,111 $1,388,889 $1,666,667 $2,222,222 

10% $750,000 $1,000,000 $1,250,000 $1,500,000 $2,000,000 

15% $500,000 $666,667 $833,333 $1,000,000 $1,333,333 

20% $375,000 $500,000 $625,000 $750,000 $1,000,000 

25% $300,000 $400,000 $500,000 $600,000 $800,000 
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You might be a lot closer to financial freedom than you realise. It’s 
a matter of having the right strategy and knowing how to access 
the highest possible return. 

If you don’t know where you are going, what does 
it matter which road you take?

Think about the potential returns across the range of income 
investments. 

There’s fixed interest – leaving money in the bank. At this 
point in time, you’d probably see a 5 per cent return, maybe 
less. And, as the interest rate decreases, you’ll need more money 
invested to achieve the same income return. 

There are shares and dividends, which have tax benefits in 
the form of franking credits. But, again, you’re going to need more 
money. A high dividend return would be in the order of 8 per cent 
after franking credits. 

Or there’s direct debt-free residential property or direct 
debt-free commercial property. 

Now, this might come as a shock, but I believe you should 
focus on residential property for growth (or quick cash) returns, 
and commercial property for income. I came to this realisation 
playing Monopoly where you go from buy and hold (collecting 
rent), to developing (green houses), to red hotels (commercial 
property). 

I believe you should focus on residential 
property for growth (or quick cash) returns, and 
commercial property for income.
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Of all these options, I recommend debt-free commercial 
property as the asset of choice to fund your passive retirement 
income. The two major reasons for this are:

1 Income returns are typically higher for commercial property 
when compared to residential property.

2 It is readily accepted (but not always the case) that a tenant 
in a commercial property will pay the property’s outgoings, 
and so the gross return will be very close to the net return. 
In residential property the landlord pays the outgoings and 
so the net return will usually be significantly less than the 
gross return.

The trade-off for the extra income is that commercial properties 
tend to get less capital appreciation than residential property, 
primarily because there are more emotional buyers and speculative 
investors in the housing market.

I advocate debt-free commercial property so as to eliminate 
credit risk while also maximising cash flow.

Which type of income are you planning to use to fund your 
financial freedom? What type of assets does it mean you need to 
buy? What rate of return do you need to target?
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Three steps, 
then you’re home

Most people have the desire to obtain a better life by becoming 
financially independent rather than having to rely on a job during 
their working life, and a pension in retirement.

What’s missing, then, if as many as seven out of ten retirees 
living alone and aged 65+ report receiving the age pension, a mere 
27.7 per cent of ordinary weekly earnings, as their major source 
of income? The answer has to be that the default wealth creation 
system being implemented is flawed, and that a new approach is 
needed.

The two-part system I’ve outlined has worked for me, and I 
am confident it can work for you too. If you’d like to give it a try, 
here’s a summary of what you need to do.
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STEP ONE
Make a plan because without a vision you’re almost certain to 
financially perish. You don’t need a 500-page textbook with pretty 
graphs and fancy words. Simply answering these questions is 
enough to get you started:

 Î How much income per annum would you like?

 Î How much investing capital (asset base) do you need to 
generate that income?

 Î What percentage return is needed?

 Î By when do you want to have achieved your income goal?

Make a plan because without a vision you’re 
almost certain to financially perish.

STEP TWO
Use the financial freedom matrix to identify the road map that best 
suits your circumstances. When selecting the ideal strategy, think 
about what will give you the best return:

 Î for the lowest risk

 Î in the quickest time

 Î with the least aggravation.

Be realistic about what’s possible given your time, money, skill 
and risk tolerance. 
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THEN …
Take action, remembering that you don’t need to be great to start, 
but you have to start if you want to be great. 

Which of these steps do you think is the hardest? Without 
doubt it’s taking action. For this reason I recommend looking 
for training that supports you while you learn, and adding in the 
required amount of accountability to ensure you avoid backsliding. 
Achieving financial freedom won’t be easy, so identifying reasons 
you might fail and looking to strengthen likely weaknesses is 
essential.

I can’t state this strongly enough: don’t go it alone. Your 
financial future is too important to believe you don’t need any 
help. I have spent tens of thousands of dollars on upskilling my 
investing career, but the financial and non-financial returns on 
that investment have been enormous.

Achieving financial freedom won’t be easy, so 
identifying reasons you might fail and looking to 
strengthen likely weaknesses is essential. 

If you’d like my help, great – there are a variety of options 
you can check out, including my Property Apprenticeship, at 
PropertyInvesting.com/Apprenticeship. If not me, though, find 
someone else. Just don’t go it alone.

http://www.propertyinvesting.com/course
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Final words

Well, it’s time to wrap up.
I hope you’ve found this book to be chock-full of helpful 

information, and that it has assisted you in finding a suitable 
roadmap to achieve financial freedom.

All you need now is an appropriate amount of further 
education about real estate investing so you can ‘reprogram’ as 
needed to achieve your goals, some accountability to stop you 
from backsliding, and a healthy dose of courage to overcome 
those nagging and nasty fears. And chocolate … lots of chocolate, 
of course.

All the best and God bless,
Steve McKnight



Ready for the next step on 
your road to financial freedom?
Having revealed my two-step model for using real estate to 
escape the rat race, now let me help you make more money, 
in less time and with the least possible risk and aggravation by 
providing you with the training and support needed to tackle the 
hard investing decisions ahead with improved confidence and 
accuracy.

Each year I offer a limited number of investors the 
opportunity to be coached under my ‘Property Apprenticeship’ 
– a nationally recognised training program designed to educate 
and empower.

Included are:
•	 Comprehensive home-based training materials that 

teach you the essentials of successful property 
investing.

•	 Templates, checklists, phone scripts and other valuable 
resources you can use to save time and money.

•	 Weekly downloadable video tutorials with me.
•	 Practical self-assessment questions and exercises 

to help you apply the theory to your personal 
circumstances in the real world.

•	 Incredible support – both with questions you have about 
the training and problems you encounter with your 
investing.

•	 Graduate with a nationally recognised qualification – 
a Certificate IV in Business.

•	 And much more.

Note: As this is a personal-style course and not a 
mass-manufactured product, intakes and numbers are 
capped each year.

How to find out more
For full details, including the date of the next intake and 
earlybird special pricing details, visit: 

PropertyInvesting.com/Apprenticeship

http://www.propertyinvesting.com/course
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